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AIM’s October recovery
AIM has had a much better October this
year, outperforming the Main Market even
though it is still well down over a 12-month
period. The FTSE AIM All-Share index rose
by 1.9% during October and the FTSE AIM
UK 50 index was 2.4% ahead – undoubtedly
helped by the recovery in the ASOS share
price. That contrasts with a 2.2% decline by
the FTSE 100 index.
AIM declined by 11.2% during October
2018 and lost one-fifth of its value in the
fourth quarter of 2018. Even after the
recent improved performance, AIM is still
8.8% lower over the past year, while the
AIM 50 has fallen by 11.6%. The FTSE AllShare index has risen by 2.3%, while the

FTSE 100 is 1.7% ahead.
This does not mean that the outlook
is wholly positive. Any bad news from a
company will lead to a large dip in the
share price. Public housing software
provider Castleton Technology warned
that one-off revenues were disappointing
ahead of its interims this month. That
led to a 15% reduction in the full-year
revenues estimate and the pre-tax profit
forecast being cut from £6.4m to £5.3m.
The share price fell by one-third even
though the majority of revenues are
recurring. The trading statement did
enable Kestrel Partners to edge up its
stake to above 12%.
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Brady recommends bid
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Hanover Acquisitions is offering 10p a
share for Brady, which values it at £8.3m.
The risk management software company
has found it difficult to build its revenues
and it has consistently disappointed the
market in recent years. Hanover has a
track record of acquiring a large stake
or 100% of poorly performing smaller
companies that it can turn around.
Brady had already revealed that it
expects 2019 revenues to be around
one-fifth lower than previous forecasts.
That means that revenues are expected
to decline from £23.2m in 2018 to £19m.
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This will lead to a loss of more than
£4m. Brady had returned to profit in
2018. Revenues were £25.4m in 2016,
although non-core operations have
been sold in the intervening period.
Brady is expected to go from net cash of
£4.1m at the start of the year to net debt
of £1.2m at the end of 2019.
The Brady share price has been above
100p on more than one occasion, but it
has always slumped soon after. During
October, the share price dipped below
5p prior to the announcement of the
bid. That is the all-time low.
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Xeros bets on licensing
Xeros Technology is developing
water-saving technologies, but it
is finding it difficult to generate
revenues from them. Xeros is
licensing its technology and has
signed up washing-machine
manufacturers in China and India.
Talks continue with other potential
licensees and Xeros requires more
cash. It has raised £5m at 1p a
share and a seven-for-nine open
offer could raise a further £2m.
The technology was initially
developed at the University
of Leeds and can more than
halve the use of water and
power consumption by washing
machines. Polymer beads, or
XOrbs, use low levels of water
and chemicals to remove dirt and
stains. The XDrum releases the
XOrbs and then collects them at
the end of the wash. Xeros has
also developed the XFilta, which

can be fitted to existing washing
machines in order to capture
microfibre emissions. Xeros has
patents that cover countries that
make up the vast majority of the
potential global market.
So far, £130m has been invested
in the technology, but even after
the fundraising Xeros will be
capitalised at around £15m. That
is similar to the amount raised in
last year’s placing and open offer
at 10p a share. Costs are being
reduced as Xeros switches to the
licensing model. finnCap estimates
that Xeros requires £5m of licence
revenue to break even and that is
not expected to happen until 2022.
There is no guarantee that
Xeros has enough cash to reach
breakeven, particularly if the open
offer does not raise the full £2m.
Last November’s open offer raised
£786,000 of the £5m on offer.

Murgitroyd
exit
Murgitroyd is recommending a
675p a share bid from a company
set up by Sovereign Capital
Partners LLP. This offer values the
patent and trademark attorney
at £62.8m. The Murgitroyd family
owns 35.3% of the company and
the offer is a way of securing an
orderly ownership transfer from
Ian Murgitroyd as he comes up
to retirement. Murgitroyd, which
has 18 offices in ten countries,
joined AIM 18 years ago at 121p
a share and has been a consistent
dividend payer since then. The new
owner will be able to provide the
finance for continuing the buy and
build strategy. The acquisition of
Southampton-based Chapman IP
earlier this year has helped to grow
the business, but there is shortterm uncertainty.

Blue Star esports strategy
Blue Star Capital has raised
£900,000 at 0.1p a share as part
of its strategy to invest in esports
companies. The focus of the
investments will be in franchises
and infrastructure in different
regions around the world. The
investment strategy of the group
is to invest in gaming companies
and management feels that
esports fits into the brief.
Analytics firm Newzoo believes
that the global esports market
could be worth $1.1bn in 2019.
Sponsorship, media rights and
advertising will generate most of
that revenue.
Jonathan Bixby, founder of
standard listed Argo Blockchain,

has introduced six investment
opportunities. The Lords Esports is
UK-based and Blue Star will invest
£150,000 for an 11.1% stake. The
same amount of money will be
invested in India-focused Googly
Sports for the same percentage
stake.
Blue Star is investing $185,000
in a convertible loan note in
US-based The Dibs Esports
Corp and C$250,000 invested in
Canada-based The Drops Esports
Inc in return for a 13.3% stake.
There will be A$250,000 invested
in Australia-based The Cubs
Esports in return for a 13.3%
stake. A S$255,000 investment
will acquire a 13.7% stake in

Singapore-based Dynasty Esports.
The six investments will use
up the funds raised in the
placing. Blue Star has the right
to participate in future funding
rounds in order to maintain its
position, but more cash would
need to be raised.
Blue Star still owns a 27.9% stake
in SatoshiPay and this is valued at
£4.6m. That investment covers the
current market capitalisation of
Blue Star, whose NAV was £5.15m
at the end of March 2019. There is
also a 1% shareholding in Sthaler,
a biometric payments business.
The investment in Disruptive Tech
Ltd has performed poorly and
another write-down is likely.
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Nucleus grows assets under administration
Independent financial services
wrap platform operator Nucleus
Financial Group increased its assets
under administration by £365m
to £15.7bn in the third quarter of
2019. This was achieved through
a combination of net inflows and
positive market movements.
House broker Shore Capital still
believes that Nucleus can reach
assets under administration of
£16bn by the end of 2019, up
from £13.9bn at the end of 2018,
despite the uncertainty of the
markets ahead of the December

UK General Election.
Nucleus has recently signed
deals with fellow AIM-quoted
company SimplyBiz, which
provides compliance and business
services to financial advisers, and
IFA consolidator Fairstone. These
should help to increase assets
under administration next year. A
figure of £17.8bn is forecast for the
end of 2020.
Nucleus joined AIM last July,
when it raised £32.1m at a placing
price of 183p, and the share price
immediately went to 240p before

nearly halving over the following
six months. A share price recovery
was followed by a further fall to
the current level of 144.5p.
Revenues are expected to
increase this year, but pre-tax
profit is forecast to fall from £7.7m
to £6.7m because of additional
product investment. Nucleus
needs to build up its scale in order
to improve its margins. There are
currently 1,389 advisers using
the service. Additional products
and services will help to win new
business.

ADVISER CHANGES – OCTOBER 2019
COMPANY

NEW BROKER

RWS Holdings
Berenberg/Numis
Koovs
Canaccord Genuity/
		
Whitman Howard
Motif Bio
SP Angel
Morses Club
finnCap/Peel Hunt
			
Regal Petroleum
Arden
Advanced Oncotherapy Allenby
Epwin Group
Shore/Zeus
Smartspace Software
Canaccord Genuity/
		
N+1 Singer
Gfinity
Allenby
Sensyne Health
Liberum/Peel Hunt
Alien Metals Ltd
Novum Securities/
		
First Equity
21st Century
WH Ireland
Technology
Trackwise Designs
finnCap
Igas Energy
BMO Capital Markets/
		
Investec/Canaccord
		
Genuity
Metal Tiger
Arden
Red Rock Resources
Pello Capital/
		
First Equity
Nektan
Novum Securities/
		
Shore
Xeros Technology Group finnCap

OLD BROKER

NEW NOMAD

OLD NOMAD

DATE

Numis
Whitman Howard

Numis
Strand Hanson

Numis
Strand Hanson

01/10/19
03/10/19

Peel Hunt/SP Angel
Panmure Gordon /
finnCap
Strand Hanson
Stifel Nicolaus/Allenby
Panmure Gordon/Zeus
N+1 Singer

SP Angel
finnCap

Peel Hunt
Panmure Gordon

03/10/19
09/10/19

Strand Hanson
Allenby
Shore
N+1 Singer

Strand Hanson
Allenby
Zeus
N+1 Singer

09/10/19
10/10/19
10/10/19
14/10/19

Allenby/Shore
Peel Hunt
First Equity

Allenby
Peel Hunt
Beaumont Cornish

Allenby
Peel Hunt
Beaumont Cornish

15/10/19
22/10/19
24/10/19

finnCap

WH Ireland

finnCap

28/10/19

Arden
finnCap
Arden
Investec/Canaccord
Investec
Investec
Genuity			

29/10/19
30/10/19

SI Capital/Arden
First Equity

Strand Hanson
Beaumont Cornish

Strand Hanson
Beaumont Cornish

30/10/19
30/10/19

Smaller Company
Capital/Shore
Jefferies/Berenberg

Shore

Shore

31/10/19

finnCap

Jefferies

31/10/19
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Leak prevention business Water Intelligence
set to increase the flow of profit
Leak prevention and remediation
Water Intelligence has already
surpassed its 2018 revenues in the
first nine months of 2019. The leakdetection business has increased
revenues by one-third so far this
year, helped by the acquisition of
franchisee businesses in the US. The
company is on course to achieve the
expected increase in pre-tax profit
from $2.5m to $3.1m.
There are two main businesses:
American Leak Detection, which
originally reversed into the
company nine years ago, and Water
Intelligence International, which is
predominantly UK-focused. The US
business is made up of franchise
operations and corporate-owned
regions and it has a consumer and
insurance-related customer base.
The acquisition of franchisees after

www.waterintelligence.co.uk

There is international
potential for the business
they have built up their business in a
region means that more of the profit
is retained by Water Intelligence and
it enhances earnings.
The international business has
a municipal customer base. These
skills are already being used in the
US, where American Leak Detection
is taking on municipal contracts with
the help of UK employees. There
is also potential business in other
markets, including South Africa.
Growth is coming from all areas
of the business. Franchise fees
grew by 4% in the nine months to
September 2019, even though some

WATER INTELLIGENCE (WATR)

275p

12 MONTH CHANGE % -0.4

46.5

MARKET CAP £m

franchises had become corporate
operations.
In May, £3.2m was raised at 370p
a share. Along with the rest of AIM,
the Water Intelligence share price
has fallen in the subsequent period,
although it is still well above the
195p placing price in March 2018.
There is scope for more earningsenhancing acquisitions of existing
US franchisees on top of the
growth opportunities in the main
markets and internationally. Water
Intelligence can offer more products
and services to its customer base.
Net cash could be $3.1m at the end
of 2019 so there is money to invest.

Alumasc’s attractive yield
Building products
Building products supplier and
manufacturer Alumasc made
the move from premium list to
AIM during June. Disappointing
trading in the past couple of years,
particularly for the solar shading
and balconies business Levolux, has
hit the share price. That means that
the yield is approaching 9% and
the prospective 2019-20 earnings
multiple is five.
Alumasc is restructuring Levolux
and amalgamating it with the
company’s roofing operations. The
focus will be on higher-margin
products.

www.alumasc.co.uk
ALUMASC (ALU)
12 MONTH CHANGE %

84.5p
-34		MARKET CAP £m

30.5

In the year to June 2019, both the
roofing and water management and
the housebuilding products divisions
increased their revenues and profit
contribution, but that was offset by
Levolux falling into loss. However,
trading conditions are not easy.
Alumasc has traded in line with
expectations in the first quarter of
this financial year, with maintained
revenues, and it is on course to
achieve £2m of annualised cost

savings. Operating margins have
moved up by one percentage point.
Alumasc expects the benefits of the
actions it is taking to have a greater
effect on the second half.
Full-year pre-tax profit is expected
to bounce back from £5.6m to
£7.6m, although that is still lower
than the £9m made in 2016-17.
The dividend is expected to be
maintained at 7.35p for a third year.
That would be more than twice
covered by earnings, although
higher capital expenditure means
that net debt could rise from £5.1m
to £7.5m at the end of June 2020.
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Renewed focus helps Applied Graphene
Materials to conserve cash
Graphene technology developer
Applied Graphene Materials is
focusing on the customers that are
utilising its dispersion know-how
and provide the best near-term
revenue potential. That will enable
the graphene producer to cut its
operating costs and make the cash
in the bank last at least another two
years.
Net cash was £6.1m at the end of
July 2019 and a tax credit of £623,000
has been received since then.
Manufacturing will be streamlined,
and the annual cost base could fall
from £4.3m to £3.2m.
Applied Graphene’s main knowhow is in the area of dispersion
technology and this can be adapted
for different uses and requirements
for shelf life. Strong relationships
with customers help them to develop
products more easily, either using
standard dispersions or ones that are

www.appliedgraphenematerials.com

Cash should last for two
years
customised for a specific use.
The main focus will be on coatings,
composites and adhesives, functional
materials and printing. There are 101
projects in the current pipeline, which
has been cut from 121. Eight of these
are in final commercial engagement,
up from six one year earlier.
Three-quarters of the ongoing
programmes are in coatings. Halfords
has launched a graphene primer
and another client, James Briggs, is
selling its Hycote graphene-based
anti-corrosion aerosol primer through
Amazon and car care supplier Tetrosyl
Express. The graphene supplied
by the group enables corrosion
protection to be extended.

AVINGTRANS (AVG)

246p

12 MONTH CHANGE % +13.6

MARKET CAP £m

77.2

Alltimes Coatings has launched a
liquid roofing coating system, where
the use of graphene has enabled it to
extend its warranty to 30 years. There
is also potential for aerospace primers
and these are being tested. Thermal
adhesives using the company’s
graphene are in the process of
achieving qualification for the
aerospace sector.
Revenues remain modest. In the
year to July 2019, they fell from
£203,000 to £124,000. The cash
could last until the fourth quarter of
2021 even if the new products do
not produce significant revenues in
the short term. That should be long
enough to show the progress made
with some of the other projects.

Essensys prospers on AIM
Flexible workplace software
Flexible workplace software provider
Essensys has prospered in its initial
period on AIM. The figures to July
2019 include two months of the
company’s quoted life, but the
strong trading has continued into
the new year.
Full-year revenues were 26%
ahead at £20.6m. Recurring revenues
increased by the same percentage to
£16.3m, with the annualised figure
£17.3m. Excluding the flotation costs,
the underlying pre-tax profit was
£1.1m. Net cash was £2.7m at the
end of July 2019.

www.essensys.tech
ESSENSYS (ESYS)

170p

12 MONTH CHANGE % N/A

MARKET CAP £m

81.8

The flexible workspace sector is
growing and currently around 3% of
sites have the type of software that
Essensys provides. The US provides
a particularly large opportunity, and
this is still a relatively new market
for Essensys. US recurring revenues
increased by 71% last year.
Essensys has two products:
Connect and Operate. The former

generates a vast majority of group
revenues. These products help
workspace owners to manage their
sites and provide services to tenants.
There were 358 Connect live sites at
the end of July. There are 64 more
Connect sites contracted.
It will be difficult to grow earnings
per share this year because of the
additional shares in issue, but profit
should improve to £800,000. Profit
growth should accelerate to £2.1m
next year. The shares are trading on
around fifty times prospective 202021 earnings.
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New strategic focus to help Walker Greenbank
recover momentum
Furnishings brands
New chief executive Lisa Montague
has outlined her new strategy
for interior furnishings brand
owner and manufacturer Walker
Greenbank. This should help the
business address its profit decline
and return to growth. The interim
results show a rise in underlying
pre-tax profit, but the second half
could be tougher. There was net
cash at the end of July 2019, but
that excludes the finance leases
included following the adoption of
IFRS16. It is the longer term that is
important, though.
There are four aspects to the
strategy. The first is driving the
development of the brands, while
the second is to focus on wallpaper,
fabrics and paint. Building up each
of the company’s main brands and
increasing consumer interest is
important. These brands are already
strong in wallpaper and fabrics and
the paint business can be increased.
Partnering with key customers

www.walkergreenbank.com

A new strategy has been
revealed
is the next part of the strategy.
This effectively means helping
these partners to sell more of the
company’s products. Promoting
the brands will help the trade
customers to sell them and services
to independent retailers will be
enhanced. This part of the strategy
also involves developing collections
that suit contractors.
The fourth element of the strategy
is to focus on the regions where
Walker Greenbank is strongest. That
is UK, US and northern Europe –
particularly the direct operations
in France, Germany and Russia.
There is potential to improve
brand awareness and management
believes there is scope to double
those international revenues – they
are already two-fifths of the total.

WALKER GREENBANK (WGB)
12 MONTH CHANGE % +8

81p
MARKET CAP £m

57.5

Walker Greenbank has appointed
a new boss in the US. Beth Holman
was previously vice-president of
wholesale at Celine New York.
The recovery will not be a quick
process with initial benefits likely to
come from cost savings. WH Ireland
forecasts that pre-tax profit will
decline from £9.5m to £7.2m this
year, before improving to £7.5m in
2020-21. This means that the fullyear dividend is likely to be cut by
a quarter to 2.4p a share and then
rebuilt.
These forecasts are undoubtedly
cautious, but they need to be for
the time being at least. The 2020-21
prospective multiple of less than ten
times reflects the uncertainty, but
if the plans succeed the share price
should recover.

Gear4Music on course to return to profit
Musical instruments retailer
Musical instruments retailer
Gear4Music was a star of AIM in its
early days on the junior market, but
it ran into problems last year. While
revenues continued to grow, the
company fell into loss. There were
problems with warehouse capacity
and logistics and that hit gross
margins in the second half.
The latest trading statement
shows16% growth in interim
revenues, mainly outside of the

www.gear4musicplc.com
GEAR4MUSIC (G4M)
12 MONTH CHANGE %

215p
-61.7

MARKET CAP £m

45

UK, and improving gross margins.
This has been done by focusing on
higher-margin products. The interim
gross margin improved from 22.7%
to 25.2%. However, a change in the
year end to March means that the
comparatives are for the six months
to August, so they are not directly

comparable. They do indicate a
trend, though.
The UK is still a competitive
market. Management is confident
that its warehousing operations
will this year be able to cope with
the seasonal increase in demand
during the second half. The interims
will be published on 12 November.
Gear4Music could make a full-year
pre-tax profit of more than £1m and
then treble that next year.
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Franchise Brands pumps up
dividend
Franchise owner

Dividend
Franchise Brands paid its maiden
dividend of 0.17p a share for the 2016
financial year – the company joined
AIM in August 2016. The first dividend
for a full year was 0.5p a share and
this increased to 0.67p a share in
2018.
This year’s interim dividend was
raised from 0.21p a share to 0.3p
a share. The full-year dividend is
expected to be 0.86p a share. That
would be five times covered by
forecast 2019 earnings. A 2020
dividend of 1.31p a share is forecast,
which would still be covered more
than 4.5 times by forecast earnings.

Business
Franchise Brands has a portfolio of
franchise brands. When it joined
AIM Franchise Brands had the car
paintwork repair business ChipsAway
and domestic oven cleaner
Ovenclean. It was also considering
relaunching MyHome, but it is no
longer in the list of brands. Later in
the year, Barking Mad, which offers
a pet-sitting service, was bought for
£900,000 in cash and shares.
The most significant acquisition
was drainage and plumbing business
Metro Rod, which cost £28m That was
partly funded by a £20m placing at
67p a share. It took time to restructure
the business and improve its
performance. This is paying off.
Metro Rod system sales have risen
by 15% in the first nine months of this
year. The first franchise has been sold
in Northern Ireland.
The most recent acquisition is
Willow Pumps, which cost an initial
£5m in cash and shares. This fits
well with the Metro Rod business,

Dividend news

www.franchisebrands.co.uk
				

FRANCHISE BRANDS (FRAN)

Price (p)

100

Market cap £m

79.3

Historical yield

0.7%

Prospective yield

0.9%

because it adds water pump supply
and servicing, as well as additional
drainage business. The two
companies have worked together
since 2013. Up to £7.5m more could
become payable depending on
performance over five years.
Kent-based Willow is not a franchise
business, but it will help Metro Rod
franchisees to offer a wider range of
services. Willow is incentivised to pass
on pump and drainage work to Metro
Rod franchisees, because £750,000 is
payable for each £3m of additional
business in a year. This could account
for up to £3.75m of the additional
consideration. The customer base
is hospitality, housebuilding and
retail. Servicing and maintenance
work generated 45% of revenues of
£12.4m.
The other franchises do have
potential for growth and franchise
recruitment has improved. Barking
Mad had a strong third quarter and
has launched its first international
franchise, in Galway and Limerick
in Ireland.
Following the Willow acquisition,
Allenby increased its 2019 earnings
per share forecast by 5% to 4.3p and
2020 earnings by 20% to 6p. The 2020
figure was 4.43p seven months ago.
Net debt is expected to be £8.5m at
the end of 2019 and then fall to £5m
by the end of next year. The shares are
trading on 17 times prospective 2020
earnings.

Monoclonal antibodies developer
Bioventix is proposing a 47p a
share special dividend, as well as a
final dividend of 43p a share. That
would take the total dividend for
the year to 120p a share. Last year’s
special dividend was 55p a share
and the 2017-18 total 116p a share.
Net cash was £6.5m at the end of
June 2019 and it is expected to be
£5.9m next June after paying £6.4m
in dividends. Bioventix reported a
6% increase in full-year revenues
to £9.3m, although the underlying
growth was 16% due to the inclusion
of back-dated royalties in the
previous year. Underlying pre-tax
profit was 14% ahead at £7.1m. This
is forecast to rise to £7.7m this year.
Disinfection products supplier
Tristel increased its full-year
dividend by 21% to 5.54p a share.
Tristel plans to grow its revenues
by up to 15% a year in each of the
next three years and that will help
dividends continue to grow. This
follows an 18% increase to £26m
in the year to June 2019, while
pre-tax profit grew by one-fifth to
£5.6m. The International markets
account for 55% of revenues and are
becoming increasingly important.
Tristel is waiting for a response from
the FDA in the US concerning its
Duo ultrasound disinfection product,
which should be forthcoming by the
end of 2019.
Catalyst Media Group says that it
will pay a 5p a share dividend on
22 November. It has received its
share of the dividend announced
by horse-racing broadcaster Sports
Information Services, where it has
a 20.54% stake. The SIS dividend is
£5m, so Catalyst received £1.37m.
Catalyst will use £1.05m of this cash
for its own dividend. This is the first
dividend since Catalyst paid 58p a
share last November, following the
disposal of a SIS subsidiary.
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New Link in Woodford stake chain
Some Woodford stakes have been transferred, but the underlying problem for
the AIM companies concerned remains.
In the middle of October, the stakes
held by Woodford Investment
Management on behalf of the
Woodford Equity Income fund that it
used to manage were transferred to
Link Asset Services. There is no effective
change, though, because these stakes
will still need to be liquidated over the
coming months – or it might be years –
in order to pay back cash to investors in
the fund.
The new fund manager is BlackRock,
which will have to decide what to do
with the stakes. Therefore, the problem
remains for those AIM companies that
have a large shareholder that does not
want to hold their shares.
BlackRock has had control of decision
making for more than a fortnight, but
the liquidity problems are not going
to make it any easier for it to sell the
holdings.
If a takeover of transport firm Eddie
Stobart Logistics goes ahead, that will
be a help. It could bring in more than
£50m depending on the level of the bid.

Moves
There have been some movements
since the transfers. The Burford stake
has been cut from 6.96% to 4.96% since
the transfer. This is probably the most
liquid of the large stakes, even after the
volatility following the criticism of the
litigation funder’s corporate governance
and accounting policies.
The Midatech Pharma stake has
been reduced from 18.99% to 16.56%.
However, there was an American
Depositary Shares offering of the
equivalent of 60 million shares, so this
stake was diluted rather than reduced
through a share sale. Armistice Capital
took a 10.33% stake at that time.
The stake in RM2 International had

already been sharply reduced due
to yet another rescue fundraising
for the pallet manufacturer. More
cash will be required so the stake
could fall below 3% if that happens.
At best, that stake might be worth
around £1m, though.

Liquidity
Estate agency Purplebricks is also
relatively liquid and this stake had
already been significantly reduced,
but there have been no more stake
announcements since the transfer.
Credit hire firm Redde is another
company where the shareholding had
already been reduced.
More than half of the stakes are in

companies that are valued at below
£50m. There are four that are capitalised
at less than £20m.
Many of these shares would have
been difficult to deal in when the
markets were strong and there was
not an obvious share overhang. It is
even more difficult, now. There is the
possibility that investors will regain
confidence next year after the UK
General Election has taken place.
However, a strong underlying market is
not necessarily any good for some of the
companies, which depend on positive
news from drug trials, etc.
Once the overhang is sorted out there
could be some bargains among these
companies, but that may be a long time
in the future.

WOODFORD AIM STAKES TRANSFERRED TO LINK
			

COMPANY

4d Pharma
Eddie Stobart Logistics
Mercia Technologies
Tissue Regenix
Redde
eve Sleep
Mereo BioPharma
Synairgen
Verseon Corporation
hVIVO
Midatech Pharma
ReNeuron
Induction Healthcare
Purplebricks
Sensyne Health
RM2
Burford Capital

CODE

LINK %

DDDD
ESL
MERC
TRX
REDD
EVE
MPH
SNG
VERS
HVO
MTPH
RENE
INHC
PURP
SENS
RM2
BUR

19.99
19.99
19.99
19.98
19.86
19.85
19.55
19.5
19.5
18.78
16.56
16.42
14.68
13.24
11.8
10.52
6.96
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AIM’s changing market values
Activity on AIM has been lower this year, but it is not correct to blame the
junior market for a problem that has hit the whole London market and other
markets around the world.
Much has been made about the
lack of AIM flotations during
2019 and activity levels are
certainly low compared with
historical standards. Even so, AIM
is still raising money to enable
companies to grow and it cannot
be blamed for the underlying
economic uncertainty.
Journalists like to predict the
demise of AIM, but if it were to
disappear another market would
be required to take its place.
Just like when AIM replaced the
Unlisted Securities Market.
AIM has always been more
resilient than many people have
believed it would be. It has seen
off potential rivals for growing
companies, such as techMARK and
the High Growth Segment of the
Main Market. A key reason for this
resilience is the tax breaks, such
as inheritance tax relief, that are
available on AIM. In addition, the
ability to include AIM shares in
Individual Savings Accounts has
made them even more attractive
to small investors.

Fundraisings
It is not a daring prediction to
say that the money raised by new
admissions will be much lower
this year. So far, £371.1m has been
raised, compared with £1.56bn in
2018. This year could be the lowest
figure for flotation fundraisings
since 1999. The one plus about
this is that it is generally difficult
for any but the better-quality
companies to float.
Existing AIM companies have
raised £2.37bn in the first nine

months to September and the full
year figure will probably be below
the £3.94bn raised last year. The
cash raised is still important and is
a significant sum when investors
remain cautious.
Identification technology and
services provider GB Group has
raised £160m to help finance the
acquisition of IDology Inc, while
robotic software supplier Blue
Prism and technology investor
Draper Esprit each raised £100m
to invest in their respective
businesses.
Diversified Gas & Oil has
consistently raised money to
add to its oil and gas assets since
joining AIM and this year it raised
£177.3m. There are plans to move
to the Main Market.
Globalworth Real Estate
Investments has raised the most
so far this year. The £298.8m
raised has taken it into the top
ten AIM companies by market
capitalisation. It also enabled
the company to obtain a €200m
unsecured revolving credit facility.
The cash will be used to buy
properties in Poland and Romania.

Standard shift
Some companies that might have
joined AIM more than a decade
ago are going to the standard list
instead. Most of these are the type
of companies that AIM decided it
did not want any more.
Standard list flotations are
predominantly investment
companies and shells. On AIM they
would have to raise a minimum of
£6m. Fifteen years ago there was

no minimum requirement and that
is why there was such a flood of
shells and small companies joining
AIM.
On the standard list a few
hundred thousand pounds can be
raised and the company can take
as long as its shareholders allow it
to find a suitable acquisition. The
standard list, because it is classed
as a full listing on the London Stock
Exchange, gives the company the
appearance of being on a par with
premium listed companies that are
in the FTSE 100 index when that is
a long way away from the truth.
Once the standard listing
prospectus is approved by the
UK Listing Authority there is little
oversight required by advisers.
There is no nominated adviser
figure that is required to keep
in contact with the company
on a regular basis. Standard list
companies can also do things
that premium listed or even AIM
companies could not in terms
of related party transactions, for
example.
In fact, some of the standard
list companies move to AIM after
they have completed a transaction
so they can take advantage of
the tax and other benefits. At
the end of September, media
platform company Entertainment
AI reversed into Blockchain
Worldwide, which had floated as
Stapleton Capital two years ago,
and moved to AIM. In January
2018, it changed its name and its
investment focus to blockchain.
The number of companies has
declined, but the average value
of an AIM company has risen from
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£57.6m at the end of 2007 to
£107.4m at the end of September
2019. That is because, at £94.7m,
the value of AIM is not much lower
than in 2007.
The table shows that the big
change in AIM over the past
decade or more is not so much the
percentage of companies in each
value range, although that has
changed a lot over time, but the
change in the distribution of the
market value of AIM.
The number of companies at the
lower end of the value ranges will
always be high for a market such
as AIM, where the idea is that they
should generally start small and
grow – online retailer ASOS being
the ideal example, albeit a rarity in
terms of the level of success. It is at
the other end of the scale that the
difference is most notable.
Fifteencompanies traded on AIM
are are valued at more than £1bn,
compared with two at the end of
2007. These companies make up
more than a quarter of the value
of AIM, compared with 3.6% in
2007. Companies worth more than
£500m account for 44% of AIM,
compared with 14% in 2007

The value range between £100m
and £500m is less important than it
was in 2007, but still significant.
Companies worth less than £50m
still account for the majority of AIM
companies, but 8.8% of its value
compared with 26.7% in 2007.

declined from £287.4m in 2007 to
£238.4m this year. So far in 2019,
£45bn of shares have been traded.

AIM interest
There is still plenty of investor
interest in AIM, in part due to the
tax benefits, but also for other
opportunities that are not as
readily obtainable on the Main
Market.
According to the Alternative
Investment Market industry
report published by Intelligent
Partnership, 98% of advisers expect
their use of AIM funds or shares to
increase or remain the same over
the next two years.
Companies are also interested.
Brokers have talked about having a
pipeline of potential flotations and
deals. Once the UK General Election
is out of the way there will not be
time for much flotation activity this
year, though.
Next March could be significant.
March tends to be an active month
for new admissions. It will still
be dependent on the general
economic and political outlook,
though.

Liquidity
It is difficult enough for 882
companies to gain attention from
the media and investors; it was
even more so when there were
double that number.
There may be fewer companies
but there is more trading activity.
Back in 2007, there were an
average of 16,443 trades each day.
Even though, there has been a
decline in activity compared with
the previous two years, so far in
2019, the average daily trades are
40,749. That equates to 7.7 million
trades in nine months, compared
with 4.16 million trades in the
whole of 2007.
September was the quietest
month this year in terms of
trading, with average daily trades
of 37,848.
The average value of trades has

DISTRIBUTION OF AI SHARES BY MARKET VALUE
SEPTEMBER 2019

DECEMBER 2007

SEPTEMBER 2019

DECEMBER 2007

% OF COMPANIES

% OF COMPANIES

% OF VALUE

% OF VALUE

> 1,000

1.7

0.1

26.9

3.6

500-1,000

2.8

0.9

17.1

10.4

250-500

5.3

3.4

17.3

20.7

100-250

13.2

11.5

19.9

31.1

15

13.3

9.9

15.9

25-50

14.3

16.2

4.7

9.9

10-25

18.5

20.4

2.9

5.8

0-10

29.3

34.2

1.2

2.6

VALUE (£M)
			

50-100
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Market Performance, Indices and Statistics
FTSE INDICES

AIM SECTOR INFORMATION
SECTOR NAME

% OF
% OF
MARKET CAP COMPANIES

Consumer
Industrials
Healthcare
Technology
Financials
Energy
Basic materials
Property
Telecoms
Utilities

27.4
16.1
12
11.2
11.2
7.7
5.6
5.6
1.9
1

16.7
15.8
9.9
12.1
12
11
13.6
3.1
2.7
1.5

4KEY AIM STATISTICS
Total number of AIM

882

Number of nominated advisers

28

Number of market makers

48

INDEX

FTSE AIM All-Share
FTSE AIM 50
FTSE AIM 100
FTSE Fledgling
FTSE Small Cap
FTSE All-Share
FTSE 100

ONE-YEAR CHANGES

PRICE

% CHANGE

889.54
4963.96
4537.72
9419.89
5454.74
3993.46
7248.38

-8.8
-11.6
-12.1
-8.4
+0.3
+2.3
+1.7

COMPANIES BY MARKET CAP
MARKET CAP		

NO.

Under £5m
£5m-£10m
£10m-£25m
£25m-£50m
£50m-£100m
£100m-£250m
£250m+

158
100
163
126
132
116
87

TOP 5 RISERS OVER 30 DAYS
		
COMPANY NAME
SECTOR
PRICE (p)

CHANGE (%)

Eurasia Mining

Mining

2.5

+475

Premier African Minerals

Mining

0.115

+400

Yolo Leisure and Technology

Media

9.35

+298

Silence Therapeutics

Healthcare

408

+140

Jaywing

Media

5

+113

CHANGE (%)

Total market cap for all AIM

£94.7bn

Total of new money raised

£114.6bn

Total raised by new issues

£45.3bn

		
COMPANY NAME
SECTOR
PRICE (p)

Total raised by secondary issues

£69.3bn

Xeros Technology

Engineering

1.21

-82.1

Share turnover value (Sep 2019)

£40.7bn

St James House

Leisure

23.5

-64.7

C4X Discovery

Healthcare

17

-57.5

Koovs

Retail

2.5

-55

Thor Mining

Mining

0.25

-54.5

Number of bargains (Sep 2019)
Shares traded (Sep 2019)
Transfers to the official list

7.7m
363.6bn
191

TOP 5 FALLERS OVER 30 DAYS

AIM - 1 YEAR INDEX CHANGE

Source: London Stock Exchange

1020
998
976
954
932
910
888
866
844
822
800

November 1st 2018

October 31st 2019

Data: Hubinvest Please note - All share prices are the closing prices on the 31st October 2019, and we cannot accept responsibility for their accuracy.
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AIM Journal
AIM Journal is a monthly
publication that focuses on the
Alternative Investment Market
(AIM) of the London Stock
Exchange and the companies and
advisers involved in the junior
market.
Each month the publication
includes information about AIMquoted company news, changes
to the brokers and nominated
advisers, AIM statistics and general

articles concerning AIM.
AIM Journal has been published
for nearly a decade. There is no
other publication of its type with a
pure AIM focus and a sponsorship
model, making it free to readers.
The pdf-based publication has
an email database of company
directors and advisers and an email
with a link to the latest edition is
sent out each month when the
AIM Journal is published. The

AIM Journal can also be accessed
via http://www.hubinvest.com/
AimJournalDownload.htm.
The readership via the email
is predominantly a professional
one. One-quarter of readers are
company directors, one-fifth
solicitors and accountants, onefifth brokers and 15% PRs. The
rest of the readership is made up
of investors, journalists and other
individuals.

readmitted after a reverse
takeover. These companies have
raised more than £112bn either
when they join AIM or while they
are trading on the junior market.
In 1995, there were 29,099 trades
with a total value of £270.2m.
These days it is unusual if there are
not that many trades in a single
day, although their total value
tends to be less than £270m.
Companies that started out

on AIM include online gaming
operator GVC, healthcare
properties investor Primary Health
Properties, self-storage firm Big
Yellow, animal genetics provider
Genus, online gaming technology
developer Playtech and student
accommodation developer Unite
Group – all of which are FTSE 250
index constituents.

AIM
The Alternative Investment Market
(AIM) was launched on 19 June
1995 with ten companies that had
a total market value of £82.2m at
the end of the first day’s trading.
The total amount of money raised
by new and existing companies in
the remainder of 1995 was £96.5m.
More than 3,800 companies have
joined AIM since then, although it
should be remembered that some
of these are the same companies
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